The Secret of Socrates ‘

Socrates was one of the greatest philosophers in humankind. He changed the
course of human thought. He never told people they were wrong. Instead, he
presented every question to be answered with a yes response, winning one
admission after another. After many affirmations, people found themselves
supporting or embracing a conclusion they wuqld have bitterly objected to just

minutes earlier.

Socrate@ secret is simple, begin all conversations on things which you agree.
Do not begin by discussing differences. Emphasize common purposes and
keep emphasizing these things. Keep your opponent saying yes and, if
possible, never permit him to say no. No is difficult to overcome. It is of great

importance to get people moving in the affirmation direction soonest.
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This is a very simple technigue but often overlooke
people get a rush off of self-importance by antago
Why antagonize others? Carnegie concludes by citing an anc
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Principle 14: Get the ather persoa m say "Yes, Yes", immediately :

:Camment This concept of gei‘tfng peeple te agree earfy and m{:rementaliy isa

method also used in argumentation and discussed in my series on

Argumentation. This is particularly used when structuring a pre;udfcfa! argument
hich is Oﬁen used in legal argumentation. Arquments are designed to
ve people in a spec:ﬁc dII’ECfID!? but the conc!us:on Is often uncfear becat.rse' :
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